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Disclaimer

A This presentation is not a prospectus, a statement in lieu of a prospectus, an offering circular / memorandum, an advertisement, an offer, an invitation to offer or an offer
document in terms of the Companies Act, 2013, the Securities and Exchange Board of India (Issue of Capital and Disclosure Requirements) Regulations, 2009, as
amended from time to time, or any other applicable law in India. This presentation does not constitute or form part of, and should not be construed as, directly or
indirectly, any offer or invitation or inducement to sell or issue any securities or an offer / solicitation of any offer, to purchase or sell any securities.

A This presentation should not be considered as a recommendation that any person should subscribe or purchase any securities of this Company, its subsidiaries and / or
the promoter companies/entities of this Company (collectively, the i Gr o angl 8éhpuld not be used as a basis for any investment decision. The information contained in
this presentation is only current as of its date, unless specified otherwise, and has not been independently verified. Please note that, you will not be updated in the event
the information in the presentation becomes stale. You must make your own assessment of the relevance, accuracy and adequacy of the information contained in this
presentation and make such independent investigation as you may consider necessary or appropriate for such purpose. Moreover, no express or implied representation
or warranty is made as to, and no reliance should be placed on, the accuracy, fairness or completeness of the information presented or contained in this presentation.
Further, past performance is not necessarily indicative of future results.

A Any opinions expressed in this presentation or the contents of this presentation are subject to change without notice. The presentation should not be construed as legal,
tax, investment or other advice. None of the Group or any of its affiliates, advisers or representatives accepts any liability whatsoever for any loss howsoever arising from
any information presented or contained in this presentation. Furthermore, no person is authorized to give any information or make any representation which is not
contained in, or is inconsistent with, this presentation. Any such extraneous or inconsistent information or representation, if given or made, should not be relied upon as
having been authorized by or on behalf of the Group.

A This presentation contains certain statements of future expectations and other forward-looking statements, including those relating to the Group's general business plans
and strategy, its future financial conditions, growth prospects and future developments in its sectors and its competitive and regulatory environment. In addition to
statements which are forward looking by reason of context, the words suchas 6 ma g &jdslhdo 6l d ® ebcptlsabnisnét,sdmachst,c o6 pbalt e@dgtsidomat es o6,
Opr edd xka tsédd o ratlabeh sineild expressions identify forward- looking statements. All forward-looking statements are subject to risks, uncertainties and
assumptions that could cause actual results, performances or events to differ materially from the results contemplated by the such statements. The factors which may
affect the results contemplated by the forward-looking statements could include, inter alia future changes or developments in (i) the Gr o u lpuSiress, (i) the Gr oup 6 s
regulatory and competitive environment, (iii) the information technology service sector, and (iv) the political, economic, legal and social conditions in India. Given the
risks, uncertainties and other factors, viewers of this presentation are cautioned not to place undue reliance on these forward-looking statements.

A The distribution of this presentation in certain jurisdictions may be restricted by law. Accordingly, any persons in possession of this presentation should inform
themselves about and observe any such restrictions.
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3QFY21 and Current Updates



Key Highlights of the Quarter and Current Updates

> D
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Capital infusion of INR 500 Mn from Wilson Holdings and key management of the group completed on Nov 39,

Company announces capital infusion of INR 820 Mn led by Aviator Emerging Market Fund and a group of select investors to further
bolster net-worth to INR ~1.75 Bn. Transaction is expected to close in the next few months post regulatory approvals.

Robust disbursements of INR 213 Mn vs INR 196 Mn in 2QFY21 and INR 26 Mn in the year ago quarter.
Disbursed over 1,000 loans in the quarter with an incremental average ticket size per loan of INR 0.19 Mn.
AUM of INR 763 Mn up from INR 609 Mn in 2QFY21 and INR 366 Mn a year ago.

Revenue growth of 30% Q/Q un-annualized and 72% Y/Y led by robust disbursements.

Profit before tax up 136% Q/Q to INR 10.1 Mn led by robust revenue growth.

3

Material improvement in asset quality. Gui dance on reduction in Gross and Net NPAOGs

Company received a sanction letter of INR 300 Mn from State Bank of India in October and INR 100 Mn from Central Bank of India
in January 2021.

Company had to recognize a one-time INR 14.8 Mn deferred tax expense caused by the issuance of C C D indNovember 2020
under IND-AS accounting. This deferred tax expense will get reversed every quarterasthe CCD6s get converted
over the next 15 months.

Opened 5 gold loan micro branches in October and November. Another 4 micro branches will be opened in the current quarter
taking the total count wup to 10 by March 0621.

Presence is now across 7 cities with 14 branches.
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Performance Metrics

INR Million

Particulars 3QFY20 20FY21 3QFY21

AUM 368.5 609.2 763.2
Disbursement 25.8 195.8 213.4

CRAR % 73.9% 53.6% 83.2%

Debt to Equity (X) 0.4 X 0.3x 0.4x

Number of borrowers 328 1,318 2,315
Average ticket size of loans 1.1 0.45 0.32

* Current AUM is INR 875 million with over 3,000 borrowers




Asset Quality & Provision Levels

INR Million

Particulars 3QFY20 20FY21 3QFY21
Gross NPA 25.4 20.7 17.9
Gross NPA % 6.89% 3.39% 2.35%

Net NPA 10.2 7.5 6.5

Net NPA % 2.77% 1.24% 0.85%
Gross Performing Assets 343.1 589 745.3
Gross Performing Assets % 93.11% 96.60% 97.65%

A Achieved guidance of sub 3% Gross NPA one quarter ahead of schedule.

A Company expects continued recoveries from LAP accounts of 2017- 2018 vintage.




Business Model

Particulars Business Medical Education Gold Loans
Loans loans Loans
Yield 15.0% 21.0% 20.0% 19.0% 21.0%
- Funding cost* 12.0% 12.0% 12.0% 12.0% 12.0%
Net interest spread 3.0% 9.0% 8.0% 7.0% 9.0%
- Credit cost 0.50% 3.0% 2.0% 2.0% 1.0%
Risk adj spread 2.5% 6.0% 6.0% 5.0% 8.0%
+ Other income 2.0% 2.5% 1.0% 2.0% 0.5%
Total risk adj. revenue 4.5% 8.5% 7.0% 7.0% 8.5%
- Operating expenses 2.5% 2.5% 1.5% 1.0% 3.0%
Pretax ROA 2.0% 6.0% 5.5% 6.0% 5.5%

* Expected reduction in funding cost as evident in the most recent sanction letter received at 11%.
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Granular Loan Disbursements

A Disbursements of 213.4 million in 3Q21 vs. 195.8
million in the previous quarter and 23.8 million a
year ago.

Disbursal Summary (INR Million)

250.0 . . .
A The incremental average ticket size of loans was

INR 0.19 million in 3Q21. The average ticket size
of the entire loan book stands at INR 0.32 million.

213.4
195.8

200.0

A Companipodus is on building a secure,
extremely granular, high-quality tech enabled and
capital efficient loan book with superior risk
adjusted margins.

150.0

100.0

A The company continues to make significant

50.0 rag 35.6 ks strides in collaborating with various partners and
11.4 ' . . stakeholders with a robust pipeline for lending to

I the MSME essential goods sector.
AFY20 QSFYZ0 QdFvap QiFval Qamyal Qsbvel A Some of the examples include medical

28 58 89 48 883 1,109 associations, healthcare network providers,

education institutions, and grocery & retail digital
Number of new borrowers platforms.
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Loan Portfolio Composition

3QFY21

m Secured

Unsecured
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Product Profile

Product

Loan Against

Property

Business Loans Personal Loans

Gold Loans

Average Ticket Size

INR 2.7 Mn

INR 0.40 Mn

INR 0.15 Mn

Up to INR 0.5 Mn

Interest Rate

15%-20%

18%-25%

18%-24%

18%-22%

Tenure

60/180 months

12/60 Months

12/36 Months

12 Months

Avg Loan to Value

R 60% 50% NA 60%-75%
(@ origination)
Basis of Credit Approval Mortgage of Cash FI.OW Banking Purity T 22KT
property Analysis Statement
Repayment Type / Monthly Monthly Monthly
Frequency Amortization Amortization Amortization Monthly/Quarterly

12



Pristine Balance Sheet with Debt from Marquee Lenders

Equity (INR MN)

Equity Share Capital 407.4
Infusion by promoter

group and Key 500.0
Management

Total Equity 907.4

ﬁ WILSON HOLDINGS
e PRIVATE LIMITED

*SBI line has yet to be utilized

Credit line from HDFC 40.0
Credit Line from Bank of India 250.0
Credit Line from SBI* 300.0
Total debt 590.0

m “SBI Bank of India 2
WITH YOU, RIGHT THROUGH

i
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Balance Sheet

Balance Sheet (INR Million) FY20 3Q FY21
Financials Assets 422.1 1,110.8
Cash and Investments 48.1 394.7
Gross Loans 372.4 763.2
Less: Impairment Loss Allowance 43.8 47.1
Net Loans 328.5 716.1
Non Financials Assets 62.7 167.5
Total Assets 484.7 1,278.4
Financial Liabilities 163.3 354.8
Trade payables & Other liabilities 7.2 28.4
Borrowings 156.1 326.3
Non-Financial Liabilities 9.9 16.2
Total Liabilities 173.2 370.9
Equity Share capital 135.1 152.9
Other Equity 176.4 754.5
Total Equity 311.5 907.4
Total Liabilities and Equity 484.7 1,278.4

* Consolidated results

A

A

Strong and liquid balance sheet
geared for on-ward lending.

High level of allowance for loan
losses to protect the balance
sheet from any exogenous risk.

Net-worth has been bolstered
further with INR 500 million of
capital infusion from promoter
group and key management
that concluded on November 3,
2020.

15



Income Statement

Income Statement (INR Million) 1Q FY21 2QFY21 3QFY21
Operating Revenue 53.2 67.7 70.5
Less: Finance Cost 6.3 11.3 5.5
Net Interest Income 46.9 56.4 65.0
Other Income 0.0 0.1 18.0
Total Income 46.9 56.5 83.0
Operating Expenses 40.5 52.2 72.9
Profit Before Tax 6.5 4.3 10.1
Less: Tax 2.9 0.6 16.0
Profit for the period 3.6 3.7 (5.9

* Consolidated results

A
A
A

Interest income saw robust growth
with solid disbursements.

PBT up 136% Q/Q led by solid
revenue growth.

One-time tax deferred tax expense
of INR 14.8 Mn was recognized in
the quarter from the issuance of
CCDOGs on November
This expense will now get reversed
every quarter as
converted to equity shares over the
next 15 months.

The company has on-boarded
superior talent in its technology and
product platform which should help
in achieving operating leverage in
future years.

3,

CCD
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Our Mission & Vision

We don’t just lend money.

We enable businesses by lending

‘hand’, ‘head’ & ‘heart’

We are true business partners
to our customers

For us, businesses are
communities first. We help build
‘Social Capital’

We give equal importance to both
‘Social’ & ‘Capital’

il

Growth &
Scalability

S 7
A

Capability

/ -lc?\-\
Y Vv
4

<

Ecosystem

Technology

A

~

%9?

Wealth &
Wellbeing

-
'@\
D

A\
Platforms
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Deep Sectoral Expertise iIn MSME Essential Goods #

Segments
MSME Exposure by Category

Serving the underserved and Unlevered and liquid balance
underbanked sector which sheet. Marquee lenders.
has >63 MNn MS ME.6 s

Si gni y clech Enlabled Solid Promoter Group

Leveraging technology 80-year-old legacy of the group.

to make traditional business Signiycant <capital C bution to
faster, more efficient with the business.

strong risk mitigation tools.

Substantial Sourcing Strength Robust Corporate Governance

Model is tuned for quick Independent & Eminent
scale up. Board; Professional
Management. .
g B Education Construction B Consumer Healthcare

B Manufacturing W Salaried m Others
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é wi A Differentiated Approach in Lending

Capital efficiency & risk management at the fore with a mix of on
and off balance sheet AUM

l l l

Own balance sheet lending Co-lending with FLDG Business correspondent
Small ticket Solid sourcing in new geographies High fee generating business with
— with very low acquisition cost share of interest & fee
Short tenor, high yield products —_ —
- . Risk moved to partner with funded Ability to collaborate with large lenders to
MSME Business loans and Gold loans guarantee provided by them build substantial off-balance AUM
Conservative underwriting Joint credit underwriting policy Large sourcing platform that enables

—_— _ —_ successfulbui | d up &M pr oyt at
Robust collection and recovery platform High ROA with minimal asset quality risk

Sourcing
“ M
>4 ~ A @..
9 Sﬁﬂ?‘ ? ¢ K N L"‘ @
< %@ Gl =2 ®
\

{ o k Al

¥

. . Tie up with
14 branches Cluster Focused Consumer Credit T_'e UQ with ) 200+ partners Cross Sour(_:e Maraue Lenders
i : | ndi"dlargest Betail from co-lending q
Sourcing Strategy Builder App L
distribution channel platform /
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Proprietary Technology Platform Allows for S1 g n i $cala.n
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The proprietary

lending engine i MYRA

Historical data p o w
including characteristics &
repayment records

Customized scoring model

Features selection &
mechine learning
algorithms pool

Non performing

— Notgood —»

algorithms

Leverage multifaceted
customer data metrics to
predict loan servicing ability

Select out

Credit decisioning geared
towards accuracy &
proytability

Characteristics update &
repayment records of the
new applicants

Algorithm which
— | outperform others (to

make dicision)

— Reject ——

Bad loans

Helps achieves i gni y c amt
origination&f ul y 1 | ment
Minimize risk of personal bias or
human error

scal e

Accept

|
3

Good loans

1

Al based advisory risk
engine i AIRA

Leverages alternative data to
generate scenario based

warning signals

Improves efficacy of early warning
signs, at risk portfolio, and NPA
account management.

Helps design resolutions by
utilizing machine learning
techniques.

Improves collection efficiency and
retention ratios in different risk
buckets.



é a mMdigation of Asset Quality Risks

Emerging Tech is

disruntin Arti yci alBIGDATA/ Machine learning / Micro service Cloud Chatbots
Currelr31t rr?o dels Intelligence Alternate engine Data science API Computing & NLP

A .

ug)r r;;;ed Paperless 24*7 Customer Integrated Dynamic Powerful Rule
Keybeneyt s Processing Support Accounting Wo r k [Mgtw Engine
. Management

of emerging J
TeCh _pe - - - .

Seamless Real-Time Agility & Un i ySelutions & Robust Risk Compliance &

Integration Reconciliation Scalability Operations Mitigation Fraud Mgt.

: Automated &

Disruptive Paperiess oo linoiom  newMarketsy | Basedon  Personalised o BREEE
models across ng c da_md Organisation to Underserved MuSIt|pIe Data UF?idE rll,Nrmmg & monitoring &’
value chain onboarding Disbursement and Untapped ources SKTOCESS Updating

Management




Partnerships

Lenders
MSME lending FLDG partners
Education lending FLDG partners

Distribution partners

Social Capital partners

Insurance partners

Em State Bank of India %
s ammslRam e

WITH YOU, RIGHT THROUGH THE BANKER TO EVERY INDIAN Bank of India

>4 s Navadhan SIRO
(RUPIFI oo Grmms 3,0, A Navadh NIX
‘sociolly relevant commerciol lendin 9 simcans A DIVISION OF HEALTHIUM

An; (2 0
eduvAnz c(n:;;z o T ey @ finwego

Making Education Accessible

@RULOANS A & and 100+ partners

much more than money ANDROMEDA ROYAL FI NSERV

TOFER inax Mehca Welfare [™ 90 ara Casir () Esy invoice Manager

M GMAGMA HDI

IndiaFirst General Insurance Company Ltd.

WITH YOU ALWAYS LIFE INSURANCE

Haribhakti & Co BANSAL, BANSAL & COMPANY
CHARTERED ACCOUNTANTS
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Focus on Governance & Best Practices

Substantial management ownership in the company

Independent and Eminent Board comprising of industry stalwarts

High governance standards

Rakesh Sethi
Non-Executive Chairman

Past experience:
Over 38+ years of experience, Ex

CMD ofAllahabad Bank, ED of
PNB

Manjari Kacker
Independent Director

Past experience:

IRS professional Retired
as Member

ofthe CBDT, in the rank of
Special Secretary to the
Govt. of India

Rajiv Kapoor
Independent Director

Past experience:

Former Senior executive at

VISA Inc. 36+ years
experience in corporate

advisory, consulting, sales

and marketing

Nirmal Momaya
Independent Director

Past experience:

Entrepreneur

with 30+ years of
experience BoD at Camlin
Life Sciences

KP Raghuvanshi
Independent Director

Past experience:

1980 batch IPS Officer Served as
Commissioner

of Police (Thane) from 2011-14
Currently Strategic Advisorto RBI

Rohanjeet Juneja
Joint MD

Past experience:

An investment banker,
hedge fund manager and
Head of Strategy

& Research foran HFC

and NBFC with 17+ years of
experience, in India & US

Karan Desai
Joint MD

Past experience:

Ex-investment banker
with 15+ years of
experience across Bank
of America, PwC and
Centrum Capital

Stat Audit

Haribhakti & Co

Internal Audit

Bansal Bansal & Co.

Secretarial Audit

Bhandari & Co.

approved by BOD

—
[o] e
Head of Credit Dedicated
is a banking veteran Collections Cell
with 32+ yrs headed by alegal
experience expert
ey
Loanslabove No Related
2 Crore to be Party Loans




Professional Management Team (1/2)



